服装销售员英文自我评价
PurchasingGuideintheclothingsalesprocesshasanirreplaceablerole,herepresentstheexternalimageofthebusiness,istoacceleratethesalesprocess,sowanttobeaqualifiedPurchasingGuideneedtohavemoregoodquality!HowcanwedoaqualifiedPurchasingGuideit?Pleasereadthissummaryforyoursummary:
AqualifiedPurchasingGuidefirsttodothefollowingbasicpoints:
1.Smile(smilecanconveysincere,charmingsmileisalonghardtrainingout)
2.Praisethecustomer(acomplimentmayretainacustomer,mayleadtoasale,itmayalsochangethecustomer'sbadmood)
3.Payattentiontoetiquette(etiquetteistherespectforcustomers,customerschoosethosewhocanmakethemlikePurchasingGuide)
.Focusontheimage(PurchasingGuideinaprofessionalimageinfrontofcustomers,notonlycanimprovetheworkatmosphere,butalsotoobtaincustomertrust.Theso-calledprofessionalimageisthementor'sclothing,behavior,mentalstate,personalhygieneandotherexteriorperformance,Cangivecustomersagoodfeeling)
5.Listentocustomersspeak(listencarefullytocustomerfeedback,isthePurchasingGuidetoestablishtrustwithcustomersoneofthemostimportantway,thesamecustomersalsorespectthosewhocanseriouslylistentotheirviewsPurchasingGuide)
TheseareveryimportantintermsofPurchasingGuideisthemostbasicconsiderations,itmustbedone.
